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Strategic Distributors

New UL Guard and SUL Guard
launching in New York

UL Guard and SUL Guard
application submissions
begin July 25 in New York!

We have enhanced our life insurance protection portfolio with
the new UL Guard and SUL Guard, offering lifetime guarantees
and competitive short and single-pay case designs.

Why UL Guard and SUL Guard?
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Guarantees & Surrender Value Backed by MassMutual's
flexibility Enhancement Rider financial strength

Target markets
Below are the target ages and goals UL Guard and SUL Guard addresses for
clients:


https://links.email.mmsd-comms.massmutual.com/els/v4/ddw7kxw8ehltxzcu7slch/Y_VfgNJC8VXqtxBCHVHIhhFnF_u3oRLlV_ydpkpTNhj57Wq_T7Sqd39JPYYSxtUKO5Qt/EwHfNKwRwdI7i7h8ROd7gw5ScMbX_ZFQz3DsCxAjVY5EmGAmJhXpb5QD7T41tGpKwngvaXz_LtjHI_2RQZ9vKTPRAfebMYzu3dArlfIkdMB8X5eEoA==

UL Guard SUL Guard

Ages 45-75
Pre-retirement income protection

Providing funds to pay for final expenses
Past-retirement life insurance to provide a
surviving spouse

Estate or legacy planning for the benefit of
children and grandchildren

Business continuation and succession
planning

Charitable giving

Marketing materials

UL Guard
Producer Guide

UL Guard
Consumer Guide

Key dates and transition rules

SUL Guard”

Ages 55-75

Estate or legacy planning for the benefit of
children and grandchildren

Business continuation and succession
planning

Charitable giving

Providing for the care of a child with
special needs

SUL Guard
Consumer Guide

SUL Guard
Producer Guide
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SUL Guard”
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Note: Chronic lliness Rider and LTCAccess Rider Il are currently not available on
UL Guard 7 in New York.

e July 1, 2026: The first day the new versions are in the illustration system.
e July 25, 2026: The first day to submit applications for the new UL Guard

and SUL Guard.
e Review the

Further info

for more information.

e Learn more about MassMutual's life product portfolio on our

o Contact the


https://links.email.mmsd-comms.massmutual.com/els/v4/ak_bazgdqz21oy1cgodr7/Y_VfgNJC8VXqtxBCHVHIhhFnF_u3oRLlV_ydpkpTNhj57Wq_T7Sqd39JPYYSxtUKO5Qt/EwHfNKwRwdI7i7h8ROd7gw5ScMbX_ZFQz3DsCxAjVdN1IzNC0NRjx9C4Eb4Z6DCNxiiIAo4xe-6udqOKpNEz9wkCrrEJNXQEHCY3a-oJWFaKtmGpfvm2bcGvnglBwNtlEYYfFZhZ-4KlvIbPRF2-C3-iYFr3QWsoPuLRhKC7hqk-l21Y5F2YJOQxd7pFiQHLRQdYzMshyVo0AnyEIYr1ViYxCuOIo4w56c4oavfIQUFtLVlu6C787FJqg7RzCkt3
https://cloud.mm.massmutual.com/mmsd-li-hub
https://cloud.mm.massmutual.com/mmsd-li-hub
https://links.email.mmsd-comms.massmutual.com/els/v4/g441piwlcpqog7ow61cbc/Y_VfgNJC8VXqtxBCHVHIhhFnF_u3oRLlV_ydpkpTNhj57Wq_T7Sqd39JPYYSxtUKO5Qt/EwHfNKwRwdI7i7h8ROd7gw5ScMbX_ZFQz3DsCxAjVZT8vb3QzE0xSHOqKTgJyLOGZyq5t6d19LwSMYtc2sqdfQs2Ne6Z6hxGFQTpWpJFSb2YECK4C7ojEpnXcaiamm_oBE9q3oSoClW3F-sAxO6qROMgICLXWOCdHOQg4h2_G0Mf0O0L
https://links.email.mmsd-comms.massmutual.com/els/v4/ztfssjklcqjoztcvdbyyq/Y_VfgNJC8VXqtxBCHVHIhhFnF_u3oRLlV_ydpkpTNhj57Wq_T7Sqd39JPYYSxtUKO5Qt/EwHfNKwRwdI7i7h8ROd7gw5ScMbX_ZFQz3DsCxAjVS39s8NcDzCK_Hr70wU74mVzwxBgj-f_QHPwjIUwV3pRjs4PaiylXMEn2Vqy920pmOvmDQl04hLsxQV1q2x8tM1GUMUev7A3iC8N0gZRlMLrva9fnqLl0kqUO7yYAZjyjQYxk3W_
https://links.email.mmsd-comms.massmutual.com/els/v4/gqqkk__g13qmms7w16804/Y_VfgNJC8VXqtxBCHVHIhhFnF_u3oRLlV_ydpkpTNhj57Wq_T7Sqd39JPYYSxtUKO5Qt/EwHfNKwRwdI7i7h8ROd7gw5ScMbX_ZFQz3DsCxAjVTGp1YtXFXKj2KX19ZtwO5ciNZOkzNjcZbnJi3b5mT3cbOUra6KjnTCAnAvh0GPJTJGdnDfv0Fn3VjE18_wHefccRbP2yRqUbxwvWknIx76om2QZRVeLTsL7Z_YMnIb7BhUCHheb
https://links.email.mmsd-comms.massmutual.com/els/v4/mcsmjegncoc-yxbfv75uq/Y_VfgNJC8VXqtxBCHVHIhhFnF_u3oRLlV_ydpkpTNhj57Wq_T7Sqd39JPYYSxtUKO5Qt/EwHfNKwRwdI7i7h8ROd7gw5ScMbX_ZFQz3DsCxAjVfSUrATqL5ixrGcuYu_z1FM3NE8gjT6-eGXc2k837urpmQUob5cSV0X-aE_eEcnBNLAJcp5bTGLJT_5hJNHOLhvWnabF4BJSXsA3fPqGaCztuc4lzbcLDx1wOZbD9KuF80JZlB75
https://links.email.mmsd-comms.massmutual.com/els/v4/b9oq_6msdmlmiivqwwyny/Y_VfgNJC8VXqtxBCHVHIhhFnF_u3oRLlV_ydpkpTNhj57Wq_T7Sqd39JPYYSxtUKO5Qt/EwHfNKwRwdI7i7h8ROd7gw5ScMbX_ZFQz3DsCxAjVWDNpaeephQlfLpHY9HvHTQ7HIeeUSXKKmhMgsHcNBsYZWfI6iftXIJSCmhRrvpz4Sa1B_DfaOQeOksDWXkKzuqRuBk9LM_8u-Gb6HOOBOtH95bPshSp5LEJXISXdDpYrigz9P4B

